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Carolina Auto Recyclers Political Action Committee
50/50 Raffle
Friday, February 14, 2014
$100.00 per ticket
100 tickets will be sold. All tickets must be purchased using a personal check or cash. No company checks allowed. For a ticket,
contact one of the Board of directors or Call 919-796-4747

Powerful Website Packages Developed by
NC Auto Salvage Professionals...
EXCLUSIVELY FOR AUTO SALVAGE YARDS!
Our Website Packages Include:

It’s Quick, Easy & Powerful!

i
fo te D
rC e
A sig
R n
! er

919-920-1800

W
eb
s

AutomotiveiNet
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www.automotiveinet.com

Merry Christmas & Happy New Year
To Our Valued Members
From

s

- A Custom Designed “Grow as You Go” Salvage Yard Website
- Automotiveinet’s Specialized “Web Power” Advertising & Marketing
- Worry Free Guarantee! We Monitor, Manage & Perform Updates
- Low Monthly Cost with Ability to Upgrade or Cancel at Anytime
- Exclusive Valet Shopper Referrals from Online Part Request,
Salvage & Junk Vehicle Sellers
- Many other Features

Industry Quarterly

Carolina Auto Recyclers Association, Inc.
427 Greenleaf Road
Angier, NC 27501
www.carolinaautorecyclers.com
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2013 Carolina Auto Recyclers
Board of Directors
PRESIDENT:
Dale Bevell
Wayne Auto salvage, Inc
191 Hwy 117 South
Goldsboro, NC 27530
800-672-5887
dale@wayneautosalvage.com
1st VICE PRESIDENT:
Michael Guarglia
Tri City Auto Salvage
3848 Burlington Rd
Greensboro, NC 27405
800-451-0693
mg@tricityautosalvage.com
2nd VICE PRESIDENT:
Billy Standridge
Standridge Auto Sales, Inc
1521 Sulphur Springs Rd
Sheby, NC 28150
800-222-8058
bstandridge47@hotmail.com
3rd VICE PRESIDENT:
Becky Standridge
Standridge Auto Sales, Inc
1521 Sulphur Springs Rd
Sheby, NC 28150
800-222-8058
bstandridge721@yahoo.com
TREASURER:
Darlene Parker
Eastern Automotive, Inc.
P.O. Box 538
1551 Lee's Union Church Rd
Four Oaks, NC 27524
800-949-4101
Fax# 1-919-934-5979
darlene@easternautomotive.com
Board of Directors:
Keith Parker
Eastern Automotive, Inc.
P.O. Box 538
1551 Lees Union Church Rd.
Four Oaks, NC 27524
919-934-4101
Joey Guarglia
919-819-9986
yogi1@nc.rr.com
Robbie Yopp
Bob’s Auto Salvage
2780 Richlands Hwy. US 258
Jacksonville, NC 28540
800-423-2670
rlyopp3@yahoo.com
Gary Bevell
Wayne Auto Salvage
1911 Highway 117 South
Goldsboro, NC 27530
919-921-1196
GaryBevell@hotmail.com
Ricky Young
Young's Auto Center & Salvage
2550 NC Hwy. 242 South
Benson, NC 27504
800-800-2290
ricky@youngsautocenter.com
Executive Director
Loretta Byrd
427 Green Leaf Road
Angier, NC 27501
919-796-4747
Loretta@carolinaautorecyclers.com
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Message from Dale Bevell, President
Enclosed in this newsletter is a letter from NCDMV
concerning the implementation of House Bill 26 as
well as a copy of the bill which became law earlier
this year.
As many of you know, CAR and some of its
members, have been an important part in the process
of working to help write the language of the H26,
as well as helping DMV sort through the language
in an effort to minimize the negative effects our
members feel, while hopefully helping us protect
ourselves from buying vehicle that have been
stolen. There has been ongoing communication with the DMV, CAR, and the Recyclers
Association of North Carolina (RANC) exchanging information and ideas.
For those of you not familiar with the whole thing, I suggest that you read the copy of
the bill that is enclosed. In essence, it states that we must run all vehicle serial numbers
on ten year old and older cars that do not have a title, through a data base that DMV
must supply to us before we purchase them in order to determine if they have been
stolen. If the vehicle shows stolen we do not purchase, but if the data base says it is not
stolen it can be purchased, affording us some protection. Now this is most definitely a
very short version of the whole deal, but the letter and the bill that are enclosed explain
what is required of everyone. The implementation date was December 1, 2013 and the
registration began November 25, 2013. We need to send a clear message to DMV and
everyone involved that CAR supports the basic language in the bill by registering and
using the site.
As with any new legislation not all the problems or concerns are immediately seen.
CAR and RANC are committed to working closely with the DMV throughout the entire
process. We have even invited them to visit some of our willing members so they can see
first-hand the impact our members will feel. There is still some work to be done and I
assure you CAR is helping in any and every way possible.
I am sure there will be questions as we all start this process. In the enclosed letter from
DMV, there are several phone numbers you can call to assist you with your questions.
CAR is also ready to help answer any questions. You can call me, or even better, email
me any questions or concerns and I will try to help get you an answer. DMV has asked
us to keep them informed of any legitimate concerns and they are already addressing
several for us.
On behalf of CAR I would like to thank members Steve Levetan and Billy Standridge
for the help they have and are still providing on this front. Also, big thanks to Travis
Ward (also a member of CAR) of RMR and president of RANC along with Ed
Turlington and Chris McClure their counsel. All of these gentlemen have gone to great
lengths to help us ensure we, have been included in this process over the last several
weeks and in the future, including countless emails, phone calls, and trips we made to
DMV in Raleigh.
Finally, I would like to welcome back Loretta Byrd as CAR Executive Director. As
many of you know our Executive Director position became open in September. At
a special board meeting in September, a committee consisting of Michael Guarglia,
Robbie Yopp, Darlene Parker, and myself was appointed to find someone to fill the
position. We had several applicants and many conference calls, but ultimately decided
that Loretta’s experience, knowledge, and relationship with our members more than met
our requirements. Better yet she has hit the ground running so fast I can barely keep up!
Everyone be sure to welcome her back and give her your support.
Merry Christmas, Happy New Years, and I hope to see everyone at the training on
February 14th.
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A bend in the Road
No Decision, Is A Decisions
No Action Is In Fact An Action
Have you noticed how many recyclers, garages and body shops are closing up shop or selling the
land?  Usually this is because they don’t know how to compete in today’s marketplace.  
One of the few constants in life is change.  Are you old enough to remember the Ben Franklin 5 & Dime stores?  
If not ask your parents or grandparents about them.  What happened to them?  Obviously the concept of
selling low priced items didn’t go away.  Look at all the Dollar General, Dollar Tree and Family Dollar stores.  
The answer is the economy changed and their decision was to keep doing what used to work.  Costs went
up and up and they stuck to the “5 & Dime” prices until finally the land was worth more than the business.  
Therefore, the decisions and actions of the company caused them to go out of business, because they failed to
make the needed changes.  You might be thinking that they went out of business because of lack of decisions
or lack of action.  However, I contend they knew the cost of the products they sold were changing.  Their profit
and loss reports had to be indicating less and less profits.
Stop and think back about the recycler(s) you admired and talked about 20-25 years ago.  Where are they
today?  Most of them have made the decision to keep doing business the same way they did back then.  This
decision has resulted in an action, they refused to change and stay competitive.   
So the question at hand is; are we still trying to run a 5 & Dime store in a Dollar Store economy?  If so, you may
be getting your exercise by making laps in a whirlpool.  
Back in the “Ben Franklin 5 & Dime” day’s Regular gas sold for about 15-20 cents a gallon and a Coke cost a
dime.  Today I can buy gas for about $3.65 a gallon and a Coke can still be found for $1.00.  If we use just these
two items to gauge inflation we see that costs have gone up 10-15 times what they used to be.  So, if costs
are up at least 10 times what they were.  Have parts prices gone up 10 times what they used to sell them for?  
What did an Alternator (Generator) or Starter sell for back then, $15-$25?  How much do you get now, $35$55?  Maybe we should realize that some parts cost us more to sell them then they sell for.  Look at all the
expenses that did not exist 20 years ago, like licenses/fees, Freon collection, tire disposal, oil disposal, health
and liability insurance, uniforms and most of the taxes you now pay.  These don’t include the new health care
expense that we will have to pay.  
Now, how many of our business practices and decisions are made like we made them 15-20 years ago?  Some
companies’ still determine their current financial condition by looking at their bank balance instead of getting
a meaningful Profit and Loss Report every month?  Some recyclers stop buying inventory when money is tight,
even though inventory is what we’re in business to sell?  If this happens at your business, ask yourself when is
the last time you saw a sign at Wal-Mart which said they were short on cash so the shelves are empty or the
gas pumps closed or the grocery store shelves are empty because they had to pay bills that week?  
Do we still put a poultice on a child’s chest when they have congestion or use Watkins Liniment, or Castor Oil
for what ails them?  Don’t we take them to a doctor and pay hundreds of dollars to get professional help?  If
the business is sick, are we still using remedies from the 5 & Dime era to attempt a cure?  
We see all sorts of jobs in companies which can be eliminated and profits go up.  It is not uncommon for us be
able to reduce staff by 5-10% and increase sales at the same time.  Obviously, this is going to improve profits.
Folks, this is still a get rich industry!  Counts Consulting has almost 200 businesses in our management groups
which meet two to four  times a year with other like size non-competing recyclers to keep their businesses
on-track and growing.  These include recyclers with Checkmate, Hollander and Pinnacle systems in both the
US and Canada.  This puts us in a unique position to know what is happening in the industry.  If your company
is not having good sales and good profits than we can honestly say that something is wrong.  
I realize that it’s hard to ask for ideas and help.  But it’s even worse to watch your life’s work circle the drain
month after month.  Unfortunately there are people who will only change when the pain of staying where they
are exceeds the pain of the change.  
By the way, Wal-Mart was started in an old Ben Franklin’s 5 & Dime store in Bentonville, Arkansas.  Wouldn’t
you rather be the Wal-Mart in this example, instead of the Ben Franklin 5 & Dime?
If you have been thinking about setting up incentive pay programs, want to find out how to increase sales or
improve and measure your buying we have videos on our website WWW.CountsConsulting.com that would
help you.  Plus we still do on-site turn-ups.  So if we can help you let us know.  
Jim Counts
Copyright 2013.  All rights reserved.  Do not copy or reproduce without prior approval.
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Illinois Court Lacked Jurisdiction over Out-of-State Dealership that Sold Car Advertised on AutoTrader.com to
Illinois Purchaser: An Illinois company bought a car that was located in Florida and advertised on AutoTrader.
com. The negotiations were conducted by e-mail. The bill of sale was prepared in Florida and sent by e-mail
to the buyer in Illinois. The buyer then wired money to Florida from an Illinois bank. The buyer instructed
the defendants to send the title for the car to a company in New York and prepare to send the car to Japan
via air freight from a New York airport. The buyer sued the New Jersey car dealership that sold the car and
its CEO, who was a resident of New Jersey and a licensed car dealer in both New Jersey and Florida, claiming
that the car did not work and needed major engine repairs. The court dismissed the case for lack of personal
jurisdiction. The court explained that it could not assert personal jurisdiction over the defendants because
they did not purposefully avail themselves of the privilege of conducting business in Illinois, nor did the alleged
injury arise from the defendants' activities relating to Illinois. The court rejected the plaintiff’s argument
that its claims arose out of the defendants’ contacts with Illinois because the defendants advertised on the
nationwide website AutoTrader.com. The court explained that merely using the AutoTrader.com website did
not establish that the defendants targeted buyers in Illinois. The court also found that exchanging e-mails with
the buyer located in Illinois did not establish that the defendants targeted an Illinois buyer. The court explained
that the defendants would not have foreseen that they would be sued in Illinois court. The parties did not
anticipate that the car would enter Illinois, and the car never did enter Illinois. See The Yokohama Trading, Inc.
v. C&K Auto Imports, Inc., 2013 U.S. Dist. LEXIS 87409 (N.D. Ill. June 21, 2013).
Car Buyer who Made Untimely Demand Not Entitled to Rescission and Refund: A used car buyer sued the
dealership where he bought the car after he had mechanical problems with the car. The trial court granted
summary judgment for the buyer on some of his claims and denied his motion on his other claims. The trial
court also awarded the buyer $800 in statutory damages and approximately $18,000 in attorneys’ fees and
costs. The buyer appealed, arguing that the trial court erred when it did not award him rescission and a refund
of the full car price under R.C. 4505.181(B)(1). R.C. 4505.181(B)(1) provides, in part, that if a consumer buys a
vehicle for which the dealer does not have a title certificate issued in the dealer’s name at the time of the sale,
the consumer may rescind the transaction and is entitled to a refund of the full purchase price of the vehicle
if the dealer fails, on or before the 40th day after the date of the sale, to obtain a title in the consumer’s
name. The statute also requires the consumer to notify the dealer of his or her intent to rescind the contract
no later than 60 days from the date the vehicle is titled in the consumer’s name. The trial court found that
the buyer had waived his right to rescission of the transaction and a full refund because he did not act within
the required time. The Court of Appeals of Ohio agreed, finding that the dealer provided title to the buyer 43
days after he bought the car. Although this was three days later than the statute allows, he did not demand
rescission and a refund until six months later. Because he did not make his demand within 60 days of receiving
title to the car, the appellate court affirmed. See Jones v. N&S Auto Sales, Inc., 2013 Ohio App. LEXIS 2405
(Ohio App. June 13, 2013).
So there’s this month’s roundup! Stay legal, and we’ll see you next month.  
___
Tom (thudson@hudco.com) and Nikki (nmunro@hudco.com) are partners in the law firm of Hudson Cook, LLC.
Tom is the author of several books, available at www.counselorlibrary.com. Tom is also the publisher of Spot
Delivery®, a monthly legal newsletter for auto dealers, and the Editor in Chief of CARLAW®, a monthly report
of legal developments in all states for the auto finance and leasing industry. Nikki is a contributing author to
the F&I Legal Desk Book and frequently writes for Spot Delivery. Spot Delivery, CARLAW and the books are
produced by CounselorLibrary.com LLC. For information, call 410-865-5411 or visit www.counselorlibrary.com.
Copyright CounselorLibrary.com 2013, all rights reserved. Single publication rights only, to the Association.
(8/6/13) HC# 4820-4049-7173.
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Trade Show & Membership Meeting

Friday, February 14, 2014

The Royal Banquet & Conference Center
3801 Hillsborough St., Ste 109, Raleigh, NC 27607

Friday: Class 9:00 AM – 4:00 PM
Lunch and Breaks will be provided.
No charge for CAR Members who pay their 2014 dues.

Training will be by Kat Messenger plus speakers from NC DENR to discuss Mercury Switch Regulations and
NC DMV to discuss the HB 26 Website Roll Out.
To Register, Complete this form and return. Your 2014 Dues must be paid.
Name(s)__________________________________________________________________________________
Business Name ____________________________________________________________________________
Dealer Number (for certificate) ________________________________________________________________
Return to: Carolina Auto Recyclers, Inc. • 427 Greenleaf Road, Angier, NC 27501
Phone: 919-796-4747; Fax: 919-894-1052 Email: Loretta@carolinaautorecyclers.com
It’s great to be back as your Executive Director! I look forward to serving you and
helping to make a difference in the Auto Salvage Business in North Carolina.
As you all know, government regulations and guidelines are very challenging for
the operation of your yards. Rest assured, CAR is your watch dog and is working
hard to make sure your interests are protected. In order to accomplish this task, it
takes funds and that is why we have CARPAC. Funds in this account support our
legislators who help us with industry issues. We will be holding another CARPAC
raffle in February 2014. The tickets will be $100.00 each and 100 tickets will be
printed. The winner will receive 50% of the money received. i.e. if all tickets are
sold, the winner will receive $5000.00. You will be contacted nearer our February
event to purchase a ticket. I encourage you to support us!
Mark your calendars for our 2014 training session. The training will be for one day and will be held in Raleigh.
Remember, in order to attend, your 2014 dues must be paid. Dues notices were mailed a few weeks ago.
Registration forms are on this page.
As part of your membership benefits we have implemented a referral program. CAR receives calls most every
day from people asking about car parts. We now find out where the caller lives and then refer CAR members
in the caller’s trade area. We will mail you a postcard when you are referred.
Finally, in order for CAR to be successful, we need your help. Membership numbers make a difference when
you are lobbying at the legislature. I am asking every CAR member to send me your Salvage Yard customer
list with their contact info. I will contact them to see if they will join us. Better yet, why not ask your neighbors and Salvage friend to join us!
Thank you for your confidence and I pledge to do the best job possible for CAR. I wish for each one a very
Merry Christmas and the Best New Year ever!
Loretta Byrd, Executive Director

www.carolinaautorecyclers.com

Carolina Auto Recyclers Association has a Facebook Page. Be sure to like us!
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CFPB Fires Debt Collection Warning Shots.  On July 10, the CFPB published two bulletins advising companies
about unlawful debt collection conduct. The first bulletin described certain acts or practices related to debt
collection that could, depending on the facts and circumstances, be considered unfair, deceptive, or abusive
under the Dodd-Frank Act. The bulletin provided examples of such UDAAPs, but noted that the examples were
not exhaustive. The CFPB may closely review any covered person or service provider’s consumer debt collection
efforts for potential violations of federal consumer financial laws. Some of the examples of UDAAPs listed in the
bulletin are: collecting or assessing a debt and/or any additional amounts in connection with a debt (including
interest, fees, and charges) not expressly authorized by the agreement creating the debt or permitted by law;
failing to post payments timely or properly or to credit a consumer’s account with payments that the consumer
submitted on time and then charging late fees to that consumer; taking possession of property without the legal
right to do so; revealing the consumer’s debt, without the consumer’s consent, to the consumer’s employer
and/or co-workers; falsely representing the character, amount, or legal status of the debt; misrepresenting
that a debt collection communication is from an attorney; and misrepresenting whether information about a
payment or non-payment would be furnished to a credit reporting agency. The CFPB’s second bulletin warned
companies to avoid deceptive statements concerning the impact of paying a debt on a consumer’s credit score,
credit report, or creditworthiness and highlights examples of potentially deceptive claims debt collectors may be
making to consumers about their credit report and credit scores. The CFPB also published five action letters for
consumers to use when corresponding with debt collectors and announced that it is now accepting complaints
from consumers experiencing debt collection problems.  

Litigation

http://ncid.nc.gov

https://apps.ncdot.gov/DMV/NCScrapVehicleReportingSystem

www.carolinaautorecyclers.com

Merger Clause in Financing Agreement Did Not Void Contemporaneously Signed Arbitration Agreement: A
car buyer sued the dealership where she bought her car after it informed her that she was no longer part of a
promotional program in which customers could buy a new vehicle for less than $100 a month and then return
the vehicle to the dealership within 10 to 12 months in exchange for a new vehicle at the same monthly rate.
The dealership moved to compel arbitration based on an arbitration agreement the buyer signed. The trial court
found that the arbitration agreement was unenforceable because the installment contract, signed at the same
time as the arbitration agreement, did not refer to or incorporate the arbitration agreement, and the installment
contract included a merger clause stating that it contained the parties' entire agreement as to financing. The
Supreme Court of Missouri reversed the trial court’s finding and remanded, stating that contemporaneously
signed documents must be construed together and harmonized if possible. The supreme court noted that the
merger clause merged prior oral agreements and prior oral or written commitments “to loan money, extend
credit or to forbear from enforcing repayment of a debt including promises to extend or renew such debt.”
Because the arbitration agreement was a dispute resolution agreement, not an additional financing document,
the supreme court determined that the arbitration agreement was not voided by the merger clause and,
therefore, was enforceable. See Johnson v. JF Enterprises, LLC, 2013 Mo. LEXIS 31 (Mo. June 11, 2013).
Duty to Send Denial Letter within 30 Days of Receipt of Application Applies Only if Application is Complete:
A homeowner sought a loan modification from a bank, submitting three credit applications. The bank orally
notified her that her credit applications were incomplete because they were missing certain documents. The
bank later sent her a denial letter for each of her credit applications, but the denial letters were sent more
than 30 days after the bank received her credit applications. She sued the bank for violating the Equal Credit
Opportunity Act, alleging that the bank violated Section 1691(d)(1) because it failed to provide written notice
of denial of her credit applications within 30 days of receipt of the completed applications. The bank argued
that it did not violate the ECOA because it never received a completed credit application and moved for partial
summary judgment. The U.S. District Court for the District of Colorado concluded that a genuine issue of
material fact existed as to whether the credit applications were complete. Although the homeowner submitted
a declaration stating that she provided, on multiple occasions, all information the bank required to complete
her credit applications, the bank offered a declaration by one of its employees that those credit applications
were not complete. Second, the court found that creditors are required to use reasonable diligence in obtaining
information they ordinarily require to evaluate a loan, and if the defendant has not used reasonable diligence
in obtaining the information necessary to complete a plaintiff’s credit application, the court will not allow the
defendant to use incompleteness to shield itself from ECOA liability. The court determined that a jury could
find that the bank did not use reasonable diligence in obtaining the information necessary to complete the
homeowner’s credit applications because the bank only called her to inform her of the incompleteness of her
applications. Therefore, the court denied the bank’s motion for partial summary judgment. See King v. JP Morgan
Chase Bank, 2013 U.S. Dist. LEXIS 93601 (D. Colo. July 3, 2013).
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The CARLAWYER©
By Thomas B. Hudson and Nicole Frush Munro
Here’s our monthly collection of selected legislative and regulatory highlights, and a recap of some of the
many auto sale and financing lawsuits we follow each month. Remember - what we report here does not
capture every recent development. We select those we think should be important or interesting to car dealers.
Note that this column does not offer legal advice.
We include items from other states. Why? We want you to be able to see new legal developments and trends.
Also, another state’s laws might be a lot like your state’s laws – if Attorneys General or plaintiffs’ lawyers are
pursuing particular types of claims in other states, those laws and claims might soon appear in your state.   
As always, though, there is no substitute for checking with your own lawyer to learn how what we report
might apply to you, or if you have any questions.

This Month’s CARLAWYER© Compliance Tip
Did you get a great idea from your last 20-group meeting?  Perhaps one of the members of your group
described an ad campaign, a sales technique or a pricing idea that you had not considered.  Before you call
your staff together to implement that great idea, remember that practices that are legal in one state can be
illegal in other states.  A quick call to your lawyer to make sure that the referring dealer’s “best practice” isn’t a
felony in your state will keep you out of mischief.  

Federal Law
Buy-here, pay-here dealers should pay particular attention to recent federal efforts to curb abuses in the debt
collection arena.  The Feds’ enforcement actions signal the sorts of collection practices they find objectionable.
Payday Lenders Sanctioned.  On July 22, the Federal Trade Commission announced that it reached a partial
settlement with the principal defendants in its case against a payday lending operation, AMG Services, Inc.,
which alleged that the defendants violated federal law by threatening borrowers during collection calls,
requiring borrowers to agree in advance to electronic withdrawals from their bank accounts as a condition of
obtaining credit, and deceiving borrowers about the cost of their loans by charging undisclosed and inflated
fees.
Third-Party Debt Collectors Penalized.  On July 9, the FTC announced that it settled charges against Texasbased Expert Global Solutions and its subsidiaries for allegedly harassing consumers by placing debt collection
calls that violated the Fair Debt Collection Practices Act and the FTC Act. The defendants also allegedly
continued collection efforts after consumers disputed the validity or the amount of the debt without verifying
the debt.  The $3.2 million settlement is the largest civil penalty ever obtained by the FTC against a third-party
debt collector.
How Well Do You Know the “Do-Not-Call” Rules?  On June 27, the FTC announced that Mortgage Investors
Corporation will pay a $7.5 million civil penalty, the largest fine the FTC has ever collected, to settle allegations
of violations of the Do Not Call provisions of the Telemarketing Sales Rule. The case is the first action brought
to enforce the Mortgage Acts and Practices Advertising Rule, which allows the FTC to collect civil penalties
for deceptive mortgage advertisements. Mortgage Investors allegedly called more than 5.4 million numbers
listed on the National Do Not Call Registry to offer home loan refinancing services to servicemembers and
failed to remove consumers from its call list when the consumers asked it to do so. The company also allegedly
misrepresented the terms of loan products it offered during its telemarketing calls and misled consumers
about its affiliation with the Department of Veterans Affairs. In addition to the settlement with Mortgage
Investors, the FTC announced settlements with several other companies that allegedly made illegal prerecorded calls offering debt relief services.

www.carolinaautorecyclers.com
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GENERAL ASSEMBLY OF NORTH CAROLINA
SESSION 2013
SESSION LAW 2013-323
HOUSE BILL 26
AN ACT TO STRENGTHEN THE LAWS PROTECTING AGAINST THE THEFT OF VEHICLES FOR DISASSEMBLY AND
RESALE OF PARTS AND TO ASSIST LAW ENFORCEMENT IN THE INVESTIGATION OF ORGANIZED CRIMINAL ACTIVITY
ASSOCIATED WITH THE THEFT OF VEHICLES.
The General Assembly of North Carolina enacts:
SECTION 1. G.S. 14-72.7(a) reads as rewritten:
"§ 14-72.7. Chop shop activity.
(a) A person is guilty of a Class H Class G felony if that person knowingly engages in any of the following
activities, without regard to the value of the property in question:
(1) Altering, destroying, disassembling, dismantling, reassembling, or storing any motor vehicle or motor
vehicle part the person knows or has reasonable grounds to believe to be has been illegally obtained
by theft, fraud, or other illegal means.
(2) Permitting a place to be used for any activity prohibited by this section, where the person either
owns or has legal possession of the place, and knows or has reasonable grounds to believe that the
place is being used for any activity prohibited by this section.
(3) Purchasing, disposing of, selling, transferring, receiving, or possessing a motor vehicle or motor
vehicle part either knowing or having reasonable grounds to believe with the knowledge that the
vehicle identification number of the motor vehicle, or vehicle part identification number of the
vehicle part, has been altered, counterfeited, defaced, destroyed, disguised, falsified, forged,
obliterated, or removed.
(4) Purchasing, disposing of, selling, transferring, receiving, or possessing a motor vehicle or motor
vehicle part to or from a person engaged in any activity prohibited by this section, knowing or having
reasonable grounds to believe that the person is engaging in that activity."
SECTION 2. G.S. 20-62.1 reads as rewritten:
"§ 20-62.1. Purchase of vehicles for purposes of scrap or parts only.
(a) Records for Scrap or Parts. – A secondary metals recycler, as defined in G.S. 66-420(8), and a salvage
yard, as defined in G.S. 20-137.7(6), purchasing motor vehicles solely for the purposes of dismantling or wrecking
such motor vehicles for the recovery of scrap metal or for the sale of parts only, mustshall comply with the provisionprovisions of G.S. 20-61,G.S. 20-61 and subsection (a1) of this section, provided, however, that a secondary
metals recycler or salvage yard may purchase a motor vehicle without a certificate of title, if the motor vehicle is
10 model years old or older and the secondary metals recycler or salvage yard comply with the following requirements:
(1) Maintain a record on a form, or in a format, as approved by the Division of Motor Vehicles (DMV) of
all purchase transactions of motor vehicles. The following information shall be maintained for
transactions of motor vehicles:
a. The name and address name, address, and contact information of the secondary metals recycler
or salvage yard.
b. The name, initials, or other identification of the individual entering the information.
c. The date of the transaction.
d. A description of the motor vehicle, including the makeyear, make, and model to the extent
practicable.
e. The vehicle identification number (VIN) of the vehicle.
f. The amount of consideration given for the motor vehicle.
g. A written statement signed by the seller or the seller's agent certifying that (i) the seller or the
seller's agent has the lawful right to sell and dispose of the motor vehicle.vehicle, (ii) the motor
vehicle is at least 10 model years old, and (iii) the motor vehicle is not subject to any security
			 interest or lien.
g1. A written statement that the motor vehicle will be scrapped or crushed for disposal or dismantled
for parts only.
h. The name and addressname, address, and drivers license number of the person from whom the
motor vehicle is being purchased.
i. A photocopy or electronic scan of a valid drivers license or identification card issued by the
Division of Motor VehiclesDMV of the seller of the motor vehicle, or seller's agent, to the
secondary metals recycler or salvage yard, or in lieu thereof, any other identification card
containing a photograph of the seller as issued by any state or federal agency of the United
States: provided, that if the buyer has a copy of the seller's photo identification on file, the buyer
may reference the identification that is on file, without making a separate photocopy for each
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Our Association Needs Your Help!
Political Action Committee (PAC)

A political action committee (PAC) is an
organization that campaigns for political
candidates or legislation. The mission
of the Carolina Auto Recyclers PAC is to
educate lawmakers on the important issues
confronted by professional automotive
recyclers.
How does a PAC work for you?
CAR is just one of many groups vying for
the attention of lawmakers and candidates.
In recent years, CAR has made great
progress in reaching out to the North
Carolina Legislature by educating them on
the auto recycling industry.
The association follows a strategic plan that
concentrates on those lawmakers who are
members of the important transportation
and business committees.
A key element of those activities is
supported by the CAR PAC. In conjunction
with our lobbying and grass-roots efforts,
the CAR PAC raises the visibility of recyclers'
views, interests and concerns among
influential lawmakers. With increased
visibility, CAR has a greater opportunity to
educate lawmakers on issues important to
auto recyclers and a greater opportunity
to impact what happens at the general
assembly.
How do politicians use PAC money?
Politicians rely on money contributed
by individuals and PACs for campaign
funds. PAC contributions are used to pay
for campaign staff, commercials, signs,

handouts, etc. Campaign money is heavily
regulated by the NC State Board of Elections.
The Importance of a strong PAC
Every year, special interest groups contribute
millions of dollars from PACs to politicians
and political parties. In fact, when it comes
to politics, the greatest advantage that
insurance corporations have had over smallbusiness recyclers is the amount of money
they contribute to political campaigns. They
are well-funded and have agendas that
are often counter to the interests of CAR
members.
It is important that our PAC have the
resources available to help counter
the message of those other groups. By
combining the individual contributions of
CAR members i the PAC, the association
is able to create increased awareness of
our concerns and ensure that they get the
attention they deserve.
By federal law, a PAC is not allowed to
accept funding from a trade association.
The PAC must raise its funds separately
from members. One hundred percent of
contributions go directly to candidates'
campaign to promote the visibility of our
issues.
Contributions to the PAC are completely
voluntary. Members are free to contribute
any amount or no amount without repraisal.
CAR PAC uses member donations to help
elect individuals who will understand and
support CAR's Goals.
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